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A HISTORY OF RESILIENT GROWTH
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Establishment of 

IMPIANTI S.r.l. by 

Simone Lo Russo and 

Simona Castelli

1° milestone of our 

Certifications System

Massive VOIP installation 

for Central PA

Opening of the Branch 

Office in Rome

Pioneer SME to subscribe 

on the PA tender portals

Transformation from 

S.r.l. into S.p.A.

1° Sustainability Report 

on voluntarily basis

Listing process on 

Euronext Growth Milan

Establishment of 

IMPIANTI U.S.A. Corp
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IMPIANTI, YOUR ITALIAN TECH PARTNER

IMPIANTI S.p.A. is active in Italy in the technological innovation sector. System Integrator, Business Developer and Technology Scout, in the ICT

& Audio/Video industries and in the development of technology solutions for the Defence and Law Enforcement sectors.

OVER 30-YEAR MARKET PRESENCE AND MANAGEMENT EXPERTISE: management and technical-commercial structure competent and able
to adapt to the evolution of the market.

STRATEGIC PARTNERSHIPS WITH INTERNATIONAL SUPPLIERS: distribution agreements of technologically advanced products.

ESG COMPLIANT: business logic, strategies and investments with a positive impact on society and the environment to implement corporate
governance inspired by ethical criteria.

DEVELOPMENT AND INTEGRATION OF AVANT-GARDE TECHNOLOGIES : business developer with a mix of high-level products in the field
of technological innovation and high expertise in design, development and integration that anticipate and meet market demands.

VALUE CHAIN: selection of suppliers and customers based on compliance with sustainability values along the entire commercial chain.

REFERENCE MARKET: markets with strong growth and expansion, such as Collaboration, digital transformation solutions and cutting-edge
technologies for the the Defence and Law Enforcement sectors.

SOLID CUSTOMER BASE: privileged interlocutor, in over 100 supplier registers, for Corporate and Multinational Companies and for the PA.
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System Integration Ecosystem Professional Services

E-commerce Defence* & Healthcare solutions

*no-offensive technology solutions

OUR BUSINESS MODEL

Flexible and diversified business model focused on tech know-how and scouting, wide services and products offer integration and business

development capabilities. The offering model is able to provide both "tailor-made" solutions and massive supplies for public and private

customers.
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COLLABORATION

• Design, supply, installation and

configuration of Videoconferencing,

UCC systems and secure video

communication platforms

• Design, supply and configuration of

Cloud Collaboration software to

support mobility and Smart

Working

• Legacy phone systems

MODERN WORKPLACE

• Design and setting-up of meeting rooms

and board rooms with cutting-edge

technology systems, tailor-made acoustic

solutions and Booking Tools

• Design and setting-up of control rooms

and Digital Signage applications

• Design of multipurpose rooms and

auditorium

CLOUD NETWORKING

• Design and implementation of local and geographical

networks both Wired and Wireless;

• Ultimate Cloud Access Control & TVCC solutions

• Cloud Data Center

OUR BUSINESS MODEL

System Integration Ecosystem



INVESTOR PRESENTATION 9

DEFENCE

NO-OFFENSIVE TECHNOLOGY SOLUTIONS

• Anti drone systems

• Automated drones for inspection,

security and Smart City applications

• Rugged videoconferencing devices

• Secure communication devices and

technical equipment for data

transmission

HEALTHCARE SOLUTIONS

Photocatalytic technology devices with air

sanitization and purification effects

(www.kaltech.it) and healthcare innovative

services and products for the Telemedicine

sector

E-COMMERCE

Presence on Amazon B2B marketplace in 9

European Countries, including Italy, and own

marketplace for the sale of market-leading

Collaboration and Healthcare devices

(www.impianti.biz)

PROFESSIONAL SERVICES

• Pre-sales, project design and engineering,

installation, after-sales service, technical

and dedicated assistance to support

customers

• Customer training (remote or in-person)

and support through a dedicated portal

and on-site

OUR BUSINESS MODEL

http://www.kaltech.it/
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• Enabling ART.28 TULPS Authorization granted by

the Prefecture for the resale of material normally

commercialized by the company, to the national

sector of Defence and Law Enforcement

• Member of «Albo Nazionale dei Gestori 

Ambientali» and qualified for the DM 37/2008

• Legality Rating issued by AGCM

• Adoption of the Organizational Model Legislative

Decree 231/01

• Obtained the Certificate of Excellence “Merit
Award” issued by SGS, the world’s leading

company for inspection, verification, testing and

certification services

AN INTEGRATED MANAGEMENT SYSTEM
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Over the years it was implemented an Integrated quality-environment-safety Management System to achieve high levels of performance

redesigning our Business Model

+ +

ISO 9001:2015
International standard aimed at the continuous improvement of business processes

ISO/IEC 27001:2022
International standard for the management of data security and IT systems

ISO 45001:2018
Standard for the management of health and safety at work

SOA
Mandatory certification for public works contracts Cat.OS19, OS30

UNI EN ISO 14064 - 1:2019
Standard with guidance at the organization level for quantification and reporting of 

greenhouse gas emissions – in progress

UNI 11799:2020
Standard for Audio Video and Control (AVC) system integration services

UNI/PDR 125:2022
Standard that provides guidelines on the management system for gender equality

UNI EN ISO 14001:2015
Standard for the management of the Environmental System integrated into the

Sustainability requirements
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A DIVERSIFIED AND FLEXIBLE BUSINESS MODEL 
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The commercial capacity of IMPIANTI is extremely flexible and easily adaptable to changes in market trends. Over the years, the company has

diversified not only the type of products and services offered but also the markets approached and the type of commercial proposition.

CUSTOMERS
TARGET

SALES
CHANNELS

Public tenders and/or direct negotiations with the central and local PA

Electronic Market reserved for the PA (MEPA, SDAPA, AGID)

CONSIP Agreements or Framework Agreements with ISP and Telephone Operators

E-commerce through both Amazon Business and IMPIANTI.biz internal platform

Internal Sales structure

Central and Local Public Administration and Participating Companies

Corporate/Large Enterprise and Multinational Companies

Telephone Operators and ISPs (both Internal needs and Customers’ needs)

SMEs, SOHO, and Professionals (via E-commerce)
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WE DEVELOP AND SCOUT AVANT-GARDE TECHNOLOGIES
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IMPIANTI S.p.A. carries out specific Research & Development activities aimed at technological innovation by offering customizable products and

studying highly flexible technological solutions.

"RUGGED" TRANSPORTABLE 

VIDEOCONFERENCING SUITCASE:

Rugged suitcase with certified codec, 

audio/video, and integrated management 

system, equipped with military connectors that 

allow connection to monitors, microphones, and 

external speakers. 

AIR SAFETY 360° ANTI-DRONE

Anti – drone system integrating different

tecnologies with the aim to monitor the system 

over 4 km away depending on conditions and, 

properly configured, must be able to attack a 

target up to 6 km away in a one-way mission. 

BOOST YOUR SAFETY

Develop in partnership of a solution that allows to 

make phone calls and/or video conferences in a 

soundproof environment free from odors and 

allergens using the highest AV technologies
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Fiera Sicurezza, Milan

Drone Week, Amsterdam

ISE & MWC, BCN

CES, Las Vegas

Technology Scout

Business Developer to show ultimate 

cutting-edge technology solutions

NRF Retail’s Big Show, NY

Eurosatory, Paris

GITEX GLOBAL, Dubai

INTERNATIONAL TRADESHOWS
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INTERNATIONAL PARTNERSHIPS -at a glance
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EQUIPMENT FOR THE "DEFENCE" SECTOR 

SYSTEM INTEGRATION ECOSYSTEM

Interdiction and protection systems 

for boats as well as rescue systems 

for drifting vessels “Vessel Arrest 
System” 

Drone|Anti-drone system which 

through an Artificial Intelligence 

system identifies, captures and 

neutralizes potential threats

HEALTH-CARE 

Air purification solutions for personal use 

or meeting rooms exploiting 

photocatalytic technology

Tailor-made and highly 

technological - acoustic - and 

sustainable phone booths and 

meeting rooms 

Software solutions for hybrid 

collaboration for simplified, 

inclusive and engaging 

meetings

Integrated, scalable and 

innovative security cloud-

based solutions for work 

environments 

Videoconferencing devices with 

the power of Artificial 

Intelligence to provide an 

immersive and engaging 

experience

A complete portfolio of pioneering 

devices (full compatibility with 

Microsoft and Zoom) that address 

any space in today's modern 

workplace



KEY EVENTS 2024
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KEY EVENTS IN 2024

IMPIANTI re-branding: from “ICT Partner” to “Tech Partner” as expression of our mission.

February 2024

Impianti won a tender related to the multimedia kits for a major Public Institution for a value of around € 0.7 million. Impianti,

thanks to the strong partnerships with leading vendors on the market and the Company’s meticulous re-search for technical

solutions. This represents a further demonstration that the products, Vendor selection, and solutions provided by Impianti S.p.A.

are the right technological and innovative tool to match with the Public Administration’s national digitisation process.

“DRONES: A TOOL FOR SECURITY AND TERRITORY”
Event organized by Impianti held at the Press Room of the Chamber of Deputies.

The conference was an opportunity to learn more about the now fundamental role played by drones in protecting security and

territorial integrity. Topics addressed: focus on the Italian and international context, air defence in congested airspace,

technological challenges and industrial opportunities to counter drone threats, as well as the role of the UTM/U-Space system in

the regulatory and industrial context, and the importance of anti-drone systems for national protection.

March 2024

Impianti awarded a framework agreement regarding a tender lot for the supply and installation of Ledwall systems to a Leading

Italian Energy Operator. The award provides for contractual execution during fiscal years 2024 and 2025, through a Temporary

Grouping of Competitors (RTC) led by a leading international manufacturer of Ledwall systems. The share of Impianti is around €
2.1 million.
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KEY EVENTS IN 2024

May 2024

Impianti, for the third year in a row, was awarded under the program “Workplaces that promote health - WHP Lombardy

Network”, sponsored by the Lombardy Region.

March 2024

IMPIANTI is the first SME to subscribe the “Manifesto per la Parità di Genere nella Filiera Italiana” as expression of our

strong commitment on Gender Equality topics and symbol of commitment to helping achieve greater equity, social justice

and organizational well-being.

June 2024

Impianti's commitment to achieve the maximum efficiency in our Management Systems led us to be awarded the

prestigious “Merit Award”, given by the SGS Certification Body, the world's leading company for inspection, verification,

testing and certification services. The Certificate of Excellence is awarded to virtuous companies, such as Impianti, that

have successfully implemented various certification schemes, demonstrating a tangible commitment to quality, the

environment, occupational health and safety, cybersecurity and gender equality.
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KEY EVENTS IN 2024

June 2024

Impianti is Yamaha Official Partner for the 2024 MotoGP Season and will renovate the meeting rooms on Italian HQ in

Germo di Lesmo (MB) ensuring an innovative experience from a technological and sensory point of view.

MITEL

 Silver Partner 2024 in the 

Global Partner Program of 

Mitel, a long-standing partner 

in the UCC world!

LOGITECH

 Partner Marketing 

Excellence for 2024

MAGO 

 Platinum Partner 2024 

Our long-lasting partnerships: some of 2024 awards!

SIMONS VOSS

 Value Added Reseller 2024 



GROWTH STRATEGY
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OUR MISSION

Being the engine of technological innovation for professional communication systems and other "mission-critical" areas, aimed at 

large Public and Private organizations where technological reputation is high and necessarily at the forefront in order to ensure 

safe, efficient and modern workplaces.

Technology Solutions for tomorrow

20

2024

“Your Italian 
Tech Partner”
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MACRO TRENDS

Planning for the Future: shaping our business to surf the macro trends 

TECH INNOVATION: REPUTATION MATTER FOR TRUST AMONG STAKEHOLDERS 

Challenges to reputation call for action

NETWORKING AND CUSTOMER PORTFOLIO

Core competences | Expertise and premium customers | Widespread relations with Institutions and Public Authorities | Partnerships with the industry

ecosystem | Business mix: innovative technologies

SMART CITY SECURITY, MOBILITY AND PUBLIC SERVICES NEED AI DRIVEN SOLUTIONS : BEYOND CONVENTIONAL DEFENCE 

Advanced Air Mobility | Drones | Anti-Drones | Artificial Intelligence

DIGITAL COMMUNICATION ECOSYSTEMS  | NEW FRONTIERS: UNIFIED COMMUNICATION AND CRITICAL ENVIRONMENTS DEVICES

Quality of communication crucial among stakeholders’ communities |Leading edge Integrated communication systems: a must have spreading across 

industries and organizations | Work-from-everywhere

SELF-COMMITMENT FOR SOCIAL RESPONSIBILITY ESG + GENDER EQUALITY (EDI)

Sustainable and Inclusive Technology as competitive advantage to our stakeholders

CYBERSECURITY ECOSYSTEM

 Enlarge professional Services

DIGITAL HEALTH, THE FUTURE OF HEALTCARE IS NOW!

Health digitalization urge to cope with efficiency need 
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STRATEGY PILLARS

I. Ongoing Discovering of innovative technologies to become a recognized Tech Partner in Video Communication, Law

Enforcement & Defence and Healthcare field

II. First Advanced Air Mobility Impianti

III. Step up market positioning by turn-key solutions integrating dedicated hi-tech Audio/Video systems, office furniture and

multipurpose areas

IV. Customer base expansions towards Corporate clients

V. Cybersecurity and cloud services development to integrate current offer

VI. International Expansion

Planning for the Future: our strategies for a conscious long-term growth
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OUR COMMITMENT TO SUSTAINABILITY
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IMPIANTI chose to adhere to the ESG (Environment, Social &

Governance) protocol with international standards. Respect

for the environment, social welfare of human capital, and

optimal business management processes are the focus of the

Company.

Our Governance is ethically inspired and actively works for

the creation of a virtuous stakeholder’s network by pursuing

not only climate neutrality, planetary and human rights

objectives, but also sustainable finance goals.

OUR SUSTAINABILITY PILLARS
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Technological innovation is not enough to describe the philosophy that drives Governance choices, there is no innovation without justice and sense

of belonging, so we care about the people who grow with us and the community in which our headquarters is located.

2020

Issued the 1° Sustainability 
Report on voluntary basis

2021

• Joined the WHP Network 
(Workplace Health 
Promotion)

• Joined the Open-Es 
Community

• Office "Pet-Friendly": your
puppies are welcome !

2022

• Acceleration of 
Digitalization Process

• Special mention as part of 
the award "“Parità virtuosa. 
Condividere per 
conciliare” promoted by 
Regione Lombardia

• Social Responsability and 
Inclusion projects close to 
the local community

2023

• Adopted the "Lavoro Agile" 
Company Regulation 

• Office "Kids-Hug" : Your 
kids are welcome!

• Patronage of  Carate 
Brianza Municipality to 
support local initiatives

• Obtained the Gender 
Equality Certification
(UNI/Pdr 125:2022)

2024

• 1° SME to subscribe the 
"Manifesto per la Parità di 
Genere nella Filiera 
Italiana"

• Active Support University 
Projects focused on 
Entrepreneurship and 
financial education

OUR SUSTAINABILITYPATH



KEY FINANCIALS
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KEY HIGHLIGHTS

FY 2023 JAN – FEB 2024

In 2024 Impianti is attending many public and private tenders,

despite the persistence of delays in the awarding of tenders

and the extended times of publication of the same.

As of February 2024, the Company has been able to sign new

orders equal to € 1.7 million, up by 14.7% in comparison to the

same period of previous year.

€ 7.5 mln

Revenues

€ 1.7 mln

Contribution Margin

€ (1.1) mln

EBITDA Adjusted

€ 0.1 mln

NFP (Cash positive)
€ 1.7 mln

New Orders

During 2023, as in 2022, the complex geopolitical and macroeconomic

scenario led to uncertainty in the markets in which the Company operates

and subsequently caused greater caution in investments in technology by

customers, which translated into an extension of the duration of sale cycles

and of the tender award times.

€ 0.6 mln

Backlog
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REVENUES PER BUSINESS UNIT
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BUSINESS UNITS 

(€/mln) 2023 2022 Δ%

System Integration 4.4 5.7 -24.1%

Professional Services 0.9 1.3 -31.6%

E-Commerce 2.2 2.9 -24.4%

Healthcare – Defence 0.03 0.09 -72.7%

TOTAL REVENUES 7.5 10.0 -25.6%

1.

2.

3.

4.

The System Integration BU suffered a contraction in revenues, despite the processing of

2022 projects during the year, due to delays in the awarding of contracts tenders.

Moreover, the first half of 2023 was negatively affected by delays in the allocation of

funds linked to the NRRP (National Recovery and Resilience Plan) as well as by the

adoption of the new Procurement Code.

The Professional Services BU recorded a reduction in revenues compared to the previous

year because of the termination of service and assistance contracts for some PA

customers on 30 June 2023. However, starting from June 2023, the Company

consolidated its commercial relationship with primary Corporate Customers thanks to the

renewal of some maintenance and assistance contracts.

The E-Commerce BU suffered a contraction in revenues due to both the reduction in

smart working activity starting from the second quarter of 2023 and to the more

aggressive pricing policies applied by foreign resellers. The market that suffered the

greatest contraction is the German one, for which Amazon suspended the sales for 3

months, until the end of September 2023, in order to adapt to the EPR WEEE regulations.

The Healthcare – Defence BU did not generate revenues in 2023, because the conversion

time of offers into orders increased up to 18-24 months. In 2023, the Company did

several demonstrations and technical tests.

1.

2.

3.

4.
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DIVERSIFICATION THROUGH THE STRENGHTENING OF SOME BUSINESS UNITS

BREAKDOWN PER BUSINESS UNIT 2023

Revenues per BU

BREAKDOWN PER BUSINESS UNIT 2022

59%

12%

29%

0%

System Integration Professional Services

E-Commerce Healthcare – Defence 

Revenues per BU

57%

13%

29%

1%

System Integration Professional Services

E-Commerce Healthcare – Defence 
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FY 2023 RESULTS

PROFIT & LOSS

(€/mln) 2023 2022

Revenues 7.5 10.0

Value of Production 7.6 10.3

Contribution Margin 1.7 3.0

EBITDA Adjusted (1.1) 0.2

Net Income (1.3) (0.05)

2.

3.

1.

Revenues from sales and services amounted to approximately Euro 7.5 million, down by 25.6%

compared to 2022 (Euro 10.0 million), due to the persistence of delays in the awarding of tenders

and the extended times of publication of the same.

1.

The Contribution Margin equal to € 1.7 million, decreased compared to 3.0 million of 2022, due to

the following factors:

(i) the increase in material costs determined in part by the lower benefit linked to vendor rebates

(premiums on purchases) as the purchase volumes of the current financial year decreased;

(ii) the "price war" at market level which led to greater discounts towards end customers that could

only be partially transferred to the supply chain;

(iii) the greater use of external technical services resulting from the mix of projects;

(iv) extra costs due to the discontinuous planning of installation activities caused by the processing

of 2022 projects delayed;

(v) the reduction of customers' investment budgets determined by the current macroeconomic

situation despite the need of customers to invest in the digitalization of processes.

2.

EBITDA Adjusted is equal to € (1.1) million, compared to € 0.2 million in 2022. This contraction is

directly related to the factors that primarily impacted the Contribution Margin.

3.

BALANCE SHEET

(€/mln) 2023 2022

Shareholders’ Equity 1.2 2.2

Net Financial Position 

(cash positive)
0.1 0.5
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EBITDA BRIDGE

€/mln
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NET FINANCIAL POSITION BRIDGE: cash positive

Increase Decrease Total cash €/mln
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APPLICATION: Secure Videoconferencing Communication SECTOR: Central Public Administration

33

CASE HISTORY – «SECURE» VIDEO COMMUNICATION SYSTEM FOR «CRITICAL MEETINGS»

▪ Location: Rome, Italy

▪ Year: 2020

▪ Customer: Primary Central Public Administration

At a glance

• Network and service architecture mapping

• Design and equipped the "top" rooms with ultimate

technology device systems

The provision of services during the pandemic period was

guaranteed with high-quality standards (SLA 99.98%)

BU: System Integration
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CASE HISTORY –  LED WALL FOR LARGE CONTROL ROOM
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Source: Company’s Management

▪ Location: Lago Patria, Italy

▪ Year: 2017

▪ Customer: JFC Naples HQ

At a glance

• The tailored solutions use high-resolution arrays

of LED-LCD monitors providing highly reliable,

easy maintenance and extremely cost-effective

displays

• The JOC’s 24m2 wall was specially manufactured

as one of the first internal, high-resolution

applications of the technology and it is one of

the largest currently in existence in Europe

APPLICATION: Design and setting-up of control rooms SECTOR: Defence Int. OrganizationBU: System Integration

Read more: JFC NAPLES | JFC Naples computer support division concludes infrastructure project (nato.int)

https://jfcnaples.nato.int/newsroom/news/2017/jfc-naples-computer-support-division-concludes-infrastructure-project
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CASE HISTORY – COLLABORATION PHONEBOOTH
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▪ Location: Milan, Italy 

▪ Year: 2024

▪ Customer: Educational Organization

At a glance

• The solution, called “N.I.C.E.” Learning is 

inclusive, simple, innovative, integrated and 

economical. The APP (a cloud-based 

software platform leveraging AI algorithms) 

was included within the BuzziNest, a 

sustainable solution created with 

soundproofing material from PET recycling, 

implemented with the photocatalytic 

technology air purifier. 

The project was awarded with the 1° Prize 

during the final day of Open-Es Camp

APPLICATION: Modern Workplace – E-Learning SECTOR: EducationBU: System Integration

Read more: La piattaforma per uno Sviluppo sostenibile | Open-es (openes.io)

https://impianti.eu/kaltech
https://www.openes.io/it
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CASE HISTORY – PHOTOCATALYTIC PURIFICATION SYSTEM
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▪ Location: Carate Brianza, Italy 

▪ Year: 2023

▪ Customer: Municipality (Kindergarten)

At a glance

• Installation of a photocatalytic air 

purification system in a classroom of 

preschool children. 

Based on the data provided by the

municipality the presence rate increased

from September 2023 to December 2023

according to the graphic beside.
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APPLICATION: Photocatalytic Air Purification System SECTOR: Local Public AdministrationBU: Healthcare Solutions

Read more: Kaltech - Impianti S.p.A.

https://impianti.eu/kaltech
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DISCLAIMER
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This document has been prepared by IMPIANTI S.p.A. (the “Company”) solely for information purposes. It contains summary information only and is therefore preliminary in nature. It has also been prepared without any

intention of being exhaustive. THIS PRESENTATION AND THE ASSOCIATED VERBAL DISCUSSIONS DO NOT CONSTITUTE A PUBLIC OFFER OR AN INVITATION TO SUBSCRIBE, PURCHASE OR OTHERWISE ACQUIRE FINANCIAL

PRODUCTS UNDER ARTICLE 1(1)(T) OF LEGISLATIVE DECREE NO 58 OF 24 FEBRUARY 1998 (AS AMENDED). This document is not therefore an advertisement and does not in any way constitute a proposal for execution of a

contract, an offer or an invitation to purchase, subscribe or sell securities and neither does this document or part of this document constitute a basis to be relied upon in relation to any contract or undertaking or investment

decision. The Company has not prepared and will not be preparing a prospectus for the purposes of an initial public offering of shares. Any decision to purchase, subscribe or sell securities must be taken independently of

this Presentation. No provision of this Presentation will therefore create any binding liability or obligation for the Company and its subsidiaries and for their consultants or representatives. The Presentation is not intended

for distribution in the United States of America, Canada, Australia, Japan or in any jurisdiction in which such distribution is illegal (as defined in Regulation S under the United States Securities Act 1933, as amended (the

‘Securities Act’). Neither this Presentation nor any copies thereof may be used or transmitted in the United States of America or in its territories or possessions, or distributed, directly or indirectly, in the United States of

America or in its territories or possessions or to any American person. Failure to comply with this restriction may constitute a breach of United States securities laws. No declaration or guarantee, whether express or implied,

is or will be given by the Company in relation to the accuracy, completeness or correctness of the information provided and, to the extent permitted by law and save in the case of fraud by an interested party, no liability is

assumed in relation to the accuracy or sufficiency of that information or for errors, omissions or inaccuracies, negligence or other issues relating thereto. In particular, but without limitation, no declaration or guarantee,

whether express or implied, is or will be given in relation to the achievement or reasonableness of, and no reliance may be placed for any purpose on the accuracy or completeness of, estimates, targets, projections or

forecasts, and nothing in these materials should be considered as a promise or representation for the future. The information and opinions contained in this document are provided as at the date of this document and are

subject to modification without notice. The recipient will be the sole party responsible for its own assessment of the information contained in the Presentation. Neither the Company and its subsidiaries nor their consultants

or representatives, will be obliged to provide or update any information or to provide notification of or correct any inaccuracies in any information. Neither the Company and its subsidiaries nor any of their consultants or

representatives will have any liability vis-à-vis the recipient or any of its representatives as a consequence of the use of or reliance on the information contained in this document. Some information may contain forward-

looking statements that present risks and uncertainties and are subject to change. In some cases, these forward-looking statements may be identified by the use of words such as ‘believe’, ‘anticipate’, ‘estimate’, ‘objective’,
‘potential’, ‘hope’, ‘forecast’, ‘draft’, ‘could’, ‘should’, ‘may’, ‘intention’, ‘plan’, ‘purpose’, ‘seek’ and similar expressions. The forecasts and forward-looking statements included in this document are necessarily based on a

series of assumptions and estimates that are intrinsically subject to significant economic, operational and competitive uncertainties and unforeseen events, and on assumptions relating to future corporate decisions that are

subject to change. By their nature, the forward-looking statements present known and unknown risks and uncertainties, because they refer to events and depend on circumstances that might occur in the future.

Furthermore, the actual results may differ substantially from those contained in any forward-looking statement because of a series of significant risks and future events that are outside the control of the Company and

cannot be estimated in advance, such as the future economic context and the actions of competitors and other entities involved in the market. These forward-looking statements refer only to the date of this presentation.

The Company advises that the forward-looking statements are not guarantees of future benefits and that its current financial position, corporate strategy, plans and management objectives for future operations may differ

substantially from those stated in or suggested by the forward-looking statements contained in this Presentation. Furthermore, even if the Company’s financial position, company strategy, plans and management objectives

for future operations are consistent with the forward-looking statements contained in this Presentation, these results or developments might not be indicative of the results or developments in future periods. The Company

expressly disclaims any obligation or undertaking to disclose updates or revisions of any forward-looking statement contained in this document to reflect any change in the Company’s expectations in relation to that

document or any change in events, conditions or circumstances on which such statements are based. By receiving this Presentation, the user acknowledges and accepts that it is bound by the terms, conditions and

restrictions stated above.
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